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ICF CONgress dubaI

As of the end of September more than 150 delegates have registered for this year’s 
Congress at the Hotel Hyatt Regency from 21 to 25 October. This means that the 
attendance will be at a similar level to last year’s Congress in Rome. If you want to 
find out who you will be able to meet, log into our website under »congress« where 
we keep a register by name and company.

We would like to remind all members again that for the first time we have opened 
the Congress to suppliers of our industry. Following the »member’s only« program 
on 21 and 22 October, representatives from Freeport-McMoRan, Maillefer SA, Knill 
Technology / Rosendahl / Nextrom / Silitec, Poutier-Gauder Group, Borealis  Polymers 
N.V., Borouge PTE. Ltd. and Dupont De Nemours will join us on 23  October for the 
remaining part of the Congress.

Renate and I look forward to seeing you in Dubai and wish you a safe journey. 

New MeMbers

We are very pleased to welcome RAVIN CABLES LTD. as new member of ICF. 
More information about our new member can be found at www.primecab.com.

ICF staNdINg COMMIssION

Mr. Eric Develey (Silec Cable) has joined the ICF Standing Commission.

Thomas Neesen
Secretary-General
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INTRODUCTION

regional boom Continues
An article in the April 2006 issue of the 
ICF Newsletter focused on the cable 
industry and market drivers in the 
Middle East and North Africa (MENA) 
region. The outlook at that time for 
most countries in the region was very 
positive. Over the last two years cable 
market growth for most countries within 
MENA has been very strong, as invest-
ment in the region has continued to 
grow, so it is timely to review develop-
ments in MENA’s cable industry and 
markets once again. 

expansion  
of Cross-border Interests
The previous article looked at the wire 
and cable industry in MENA on a coun-
try-by-country basis and also discussed 
the impact of the auto harness indus-
try on some countries of the region. In 
addition to providing current informa-
tion on the key economic indicators for 
the countries of the region, this article 
provides an update on developments in 
the cable industry within MENA, focus-
ing in particular on the expansion of 
cross-border interests. Regional devel-
opments in the telecom sector are ana-
lysed in more detail.

MENA DEFINITION
In this review article, as in the previous 
one, the countries of the MENA region 
have been grouped into three sub 
regions.

gulf region & arabian peninsula
Saudi Arabia, the UAE, Kuwait, Bah-
rain, Qatar, Oman, Yemen, Iraq and 
Iran: this sub-region includes all the 
six countries of the Gulf Cooperation 
Council (GCC) plus three of their neigh-
bours.

North africa
Libya, Egypt, Tunisia, Morocco, Algeria 
and Sudan: this grouping covers four of 
the five Maghreb countries plus Egypt 
and Sudan.

Near east
Turkey, Jordan, Israel, Syria, Lebanon 
and Palestine: this sub-region includes 
four countries that border the Eastern 
Mediterranean, plus two neighbours. 
This area, excluding Turkey, is also 
known as the Levant.

ECONOMIC TRENDS

strong economic growth …
Tables included in this review set out 
the key indicators relevant to cable 
markets for the countries of the region. 
Over the last two years GDP in US dol-
lar terms has surged ahead, as a result 
of both real GDP growth and exchange 
rate movements. There has been even 
faster growth in GFCF (Gross Fixed 
Capital Formation, i.e. investment in 
fixed assets), reflecting the high invest-
ment activity in MENA.

… drives up Cable demand 
In practice, the most obvious result of 
the strong level of investment has been 
a boom in the construction sector, espe-
cially in some parts of the Gulf. This has 
led to very strong demand for building 
wire and LV power cables in markets 
such as the UAE. In parallel with this 
boom in construction, there has also 
been strong growth in infrastructure 
development, not only in power trans-
mission and distribution but also in tele-
coms. This has led to strong growth in 
demand for power cables, overhead 
conductors and fibre optic cables. CRU 
estimates that total demand for cable in 
the GCC countries grew in volume terms 
by 38% from 2006 to 2007!

high Oil price drives growth
The high prices of oil and gas mean that 
in the countries producing these com-
modities there is no shortage of funds 
for investment in projects of all types. 
Other countries in the region, notably 
Tunisia and Morocco, have had eco-
nomic growth through increasing indus-
trial output. Even those countries that do 
not participate directly in the oil and gas 
boom have benefited since the oil-rich 
countries have been looking to invest 
in industrial and commercial projects 
elsewhere in MENA. We discuss below 
the region’s reserves of oil and gas, as 
this determines which countries benefit 
most from high fuel prices. In view of the 
high level of reserves that exist in sev-
eral MENA countries, output of oil and 
gas could be sustained at current levels 
for many years, so it seems likely that 
there will continue to be no shortage of 
funds for investment, sustaining strong 
economic growth, unless the oil price 
collapses completely. 

 MIddle east 
& NOrth aFrICa
CABLE MARKET & INDUSTRY DEVELOPMENTS

Provided by CRU
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Oil reserves
MENA in total accounts for 66% of 
the world’s proved reserves of oil. The 
main countries of the MENA region with 
major reserves of oil are Saudi Arabia, 
Iran, Iraq, Kuwait, the UAE, Qatar and 
Libya. Each of these countries has oil 
reserves of more than 2 billion tonnes. 

To put this figure in perspective, it is 
helpful to note that, now that North 
Sea oil production has begun to run 
down, the Western European country 
with the largest amount of remaining oil 
reserves is Norway, but even Norway 
has only 1.0 billion tonnes of reserves. 
Smaller, but substantial, oil reserves 

(less than 2 billion tonnes) are present in 
other MENA countries: Algeria, Egypt, 
Sudan, Yemen and Syria. Saudi Arabia 
is by far the most important oil produc-
ing country in the region in terms of 
both production and reserves. Iran and 
Iraq are the two largest countries after 
Saudi Arabia.

OIl IN MeNa (SAUDI ARABIA = 100)

gas IN MeNa (SAUDI ARABIA = 100)
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gas reserves
MENA in total accounts for 46% of the 
world’s proved reserves of natural gas. 
Within the region, there are major proved 
reserves of natural gas in Iran, Qatar, 
Saudi Arabia, the UAE, Algeria, Iraq, 
Egypt, Kuwait and Libya. Each of these 
countries has proved reserves of more 
than one trillion cubic metres. Com-
pared to some European gas producing 
countries where reserves are becoming 
depleted, it is useful to note that even 
the smallest of these MENA countries 
with major reserves, Libya, with 1.50 
× 1012 m3 has gas reserves larger than 
those remaining for the UK (0.41 × 1012 
m3) or the Netherlands (1.25 × 1012 m3). 
Smaller amounts of gas reserves (less 

than 1 trillion cubic meters) are present 
in some other MENA countries: Oman, 
Yemen and Syria. 

OVERVIEW 
OF INDUSTRY 
DEVELOPMENTS

production Capacity  
grows rapidly
In the previous article reviewing the 
MENA region, we commented that at the 
time of writing (a) foreign participation in 
cable companies in most parts of the 
region was limited, and that (b) cross-
border interests amongst the regional 

cable-makers had not developed very 
extensively. This situation has changed, 
as over the last two years several of the 
major global players in the cable indus-
try have acquired interests in the region. 
Furthermore, some of the large cable-
making groups within the region have 
expanded outside their home territory, 
either through making acquisitions or 
through establishing green-field opera-
tions in other MENA countries. In addi-
tion to these strategic moves, estab-
lished players in the region have been 
expanding their existing operations by 
adding production capacity. There have 
also been examples of new entrants to 
the cable industry setting up produc-
tion operations. All these developments 
have led to a very substantial increase in 
capacity within the region.

New plants in smaller Markets
Some of the smaller national markets in 
the Gulf region have traditionally been 
served through imported cables – by 
imports from other GCC countries or 
from outside the region. With the con-
tinuing boom in demand, cable manu-
facturing operations are being estab-
lished in countries that have previously 
had no local cable production, in Qatar, 
for example. By coincidence, in a single 
week in June 2008, there were two sep-
arate announcements of investments in 
cable manufacturing in Qatar!

CROSS-BORDER 
INTERESTS DEVELOP
several el sewedy Investments
The El Sewedy Group, in addition to its 
operations in Egypt, already has or is in 
the process of setting up cable-making 
businesses in several other countries of 
the MENA region, including Saudi Arabia, 
Sudan, Algeria, Syria, Qatar and Libya. El 
Sewedy’s first move outside Egypt was 
GESCO in Sudan, a joint venture with the 
state-owned Giad Group (Sudan master 
technology) that produces energy and 
copper telecom cables. During 2008 
El Sewedy established a new plant for 
production of energy cables and bare 
overhead conductors in Algeria, with 

region / Company affilation Country

CABEL – Les Câbleries Electriques d’Alger  Algeria
CATEL – Les Câbleries de Télécommunications d’Alger Algeria
El Sewedy Cables Algeria El Sewedy Algeria
Enicab Biskra General Cable Algeria
Sofafe  Algeria
Tayseer Cables Co.  Algeria
Arab Cables Co. El Sewedy Egypt
Egytech Cable Co. El Sewedy Egypt
Electro Cable Egypt / ECE  Egypt
Energya Specialty Cables (Swedex) Energya Cables Egypt
Giza Cables ElSewedy Energya Cables Egypt
Giza Telephone Cables Co.  Egypt
International Cables Co. Nexans Egypt
United Industries Co. El Sewedy Egypt
Afrique Câbles  Morocco
Câbleries du Maroc  Morocco
Coficab Maroc Elloumi Morocco
Imacab  Morocco
Médicâble  Morocco
Nexans Maroc Nexans Morocco
Tumag Câbles  Morocco
GESCO (Giad-El Sewedy Cables Co.) El Sewedy Sudan
Auto Cables Tunisie Prysmian / One TECH Tunisia
Chakira Câble Elloumi Tunisia
Coficab Elloumi Tunisia
Super Câbles  Tunisia
Tunisie Câbles / Teleco Cable One TECH Tunisia

Data: Arab Cable Manufacturers Association, CRU

prOduCers OF wIre & Cable IN MeNa  
(1) NORTH AFRICA
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initial capacity up to 12,000 tonnes. 
In joint venture with local interests, El 
Sewedy Cables is also planning to build 
a new plant in Qatar to produce LV, 
MV and HV cables, coming on-stream 
by late 2009 / early 2010. Construc-
tion of a new joint venture cable plant 
in Libya has also been announced. To 
avoid potential confusion, we point out 
that Energya Cables (Helal El Sewedy), 
which has cable manufacturing opera-
tions in Egypt and Saudi Arabia (Jed-
dah Cable), is a separate group from 
El Sewedy.

Others expand in Jordan
El Sewedy is not the only cable group 
based in the region to have expanded 
its interests into other countries. MESC, 
which is now a listed company in Saudi 
Arabia, has acquired a stake in Jordan 
New Cable Co. (JNC) and also con-
trols Sharjah cables in the UAE. MESC 
and JNC are also expanding in Jordan 
through a power cable joint venture with 
Fujikura, as noted below. The Kuwait-
based company Gulf Cable has set up 
a joint venture in Jordan (Gulf Cable and 
Multi Industries). This joint venture will 

produce cables, but there are also facili-
ties for manufacture of other products. 

NEW ENTRANTS

distributor  
expands Cable production
One of the significant newer players in 
the GCC cable industry is Alfanar Elec-
trical Systems, which is expanding its 
production facilities in Saudi Arabia. This 
group is an important distributor of elec-
trical products, including cable (Eletra 
brand), to the construction industry, and 
it already has manufacturing facilities for 
production of electrical equipment (e.g. 
domestic switches) and building wire, 
so its move into production of a wider 
range of cables is a logical extension 
of the scope of the business. There are 
a few similar examples in other mar-
kets (e.g. Doncaster Cables in the UK) 
where, rather than buying cable from 
other producers, electrical distributors 
have decided to integrate upstream into 
cable manufacture.

New Investor in uae
Electrocab Emarat has built a factory 
for cable production in Abu Dhabi, with 
financial backing from Emirates Inter-
national Investment Co. (EIIC). Though 
this appeared initially as a new entrant 
to the cable industry, the factory has 
been taken over by Ducab, the largest 
cable producer in the UAE, as part of 
a »strategic alliance« with EIIC. Before 
this development, EIIC had stated that 
it had plans to establish other cable-
manufacturing operations in other 
countries, including Saudi Arabia but 
also outside the MENA region.

OUTSIDE COMPANIES 
EXTEND INTERESTS
growing activity
In the past, manufacturing activity by 
the major global cable groups, with the 
notable exception of Nexans, in most 
countries of MENA has been limited. 
Until recently, Turkey was the only coun-
try within MENA that had attracted the 

region / Company affilation Country

Midal Cables SCC Bahrain
Gulf Cables & Electrical Industry Gulf Cable Kuwait
Nuhas Oman  Oman
Oman Cables Industry Draka Oman
Oman Fiber Optics  Oman
El Sewedy Cables Qatar El Sewedy Qatar
Qatar International Cable Co. Nexans Qatar
Alfanar Electrical Systems  Saudi Arabia
El Sewedy Cables Saudi Arabia El Sewedy Saudi Arabia
Jeddah Cable Co. Energya Cables Saudi Arabia
MEFC (Middle East Fiber Manufacturing Co.) Fujikura Saudi Arabia
MESC (Middle East Special Cables Co.) MESC Saudi Arabia
Saudi Cable Co. (SCC) SCC Saudi Arabia
Saudi Modern Co. for Cables Riyadh Cable Saudi Arabia
Saudi Modern Co. for Telephone Cables Riyadh Cable Saudi Arabia
Adcab (Abu Dhabi Cable)  UAE
Ducab (Dubai Cable Co.) Ducab UAE
Electrocab Emarat Ducab UAE
National Cable Industry Riyadh Cable UAE
Sharcab (Sharjah Cable Co.) MESC UAE
Tekab Cables  UAE
Abhar Wire & Cable  Iran
Cable Alborz  Iran
Iran Cable Manufacturing  Iran
Kerman Cable Industries  Iran
Rafsanjan Industrial Complex  Iran
Shahid Ghandi Telecommunication Cable  Iran
SIMCO  Iran
Yazd Wire & Cable  Iran
Ur General Engineering Industrial  Iraq
Baqouba Optic Cable  Iraq

Data: Arab Cable Manufacturers Association, CRU

prOduCers OF wIre & Cable IN MeNa  
(2) GULF & ARABIAN PENINSULA
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attention of several of the global cable 
groups (Prysmian, Nexans and Corning). 
Traditionally, these global groups have 
serviced other markets within MENA by 
exports from locations in Europe or Asia, 
usually by addressing larger projects. In 
view of the strong and continuing mar-
ket growth in the region, cable-makers 
based outside the region have been 
focusing greater attention on manu-
facturing opportunities within MENA. 
Furthermore, some countries, such as 
Algeria, have encouraged greater out-
side investment in the cable industry as 
a route to privatisation of state-owned 
manufacturing companies.

Nexans  
extends Interests into gCC
Of the major global cable-making 
groups it is Nexans that has the great-
est presence in the MENA region. Nex-
ans is already well established in MENA 

through Liban Cables in Lebanon, Inter-
national Cable Co. in Egypt and Nexans 
Maroc. Nexans announced in June 2008 
that it is extending its presence into the 
GCC region by creating a joint venture 
company (Qatar International Cable 
Co.) to manufacture LV and MV energy 
cables, to be in production by the end 
of 2009. In the GCC Draka also has a 
presence through its minority stake in 
Oman Cables Industry.

Others also Make Investments
Other global cable companies have 
also established presence in MENA, 
though the number of instances is lim-
ited. In 2008 General Cable entered 
into a joint venture in the state-owned 
Algerian energy cable producer Enica 
Biskra, acquiring a majority stake in the 
business. Fujikura is establishing an 
operation to produce power cables in 
Jordan in joint venture with Middle East 

Specialised Cable (MESC). The new 
company, MESC-Fujikura Cable Co., 
should be in production by early 2009. 
Fujikura has also recently acquired a 
20% stake in Middle East Fibre Manu-
facturing Co. (MEFC), which produces 
optical fibre and fibre optic cable in 
Saudi Arabia.

MeNa groups look Outside
One of the groups based in MENA 
has cable manufacturing operations 
outside the region, though this is an 
isolated example, and does not sug-
gest a more general trend to make 
investments outside the region. This is 
hardly surprising considering that there 
are much clearer opportunities within 
MENA. Coficab, the Tunisian cable 
producer, whose main business is in 
auto cable, has production operations 
in Tunisia and Morocco, but also in 
Portugal and Romania. The Egyptian El 
Sewedy group, in addition to its exten-
sive interests in cable manufacturing in 
other MENA countries, has suggested 
that it will look to invest in other parts 
of Africa, but this may not necessarily 
be in cable manufacturing.

OTHER COUNTRIES

Israel: Consolidation Continues
Aggressive expansion has been the 
main characteristic of the cable indus-
try in most parts of the MENA region 
in recent years, but this is not true for 
Israel, where further consolidation of 
the industry has taken place. Though 
Israel has trading relationships with 
some countries in the MENA region, 
it is economically isolated from many 
of the strongly growing markets of its 
Arab neighbours, so the main export 
markets served by Israel are in Western 
Europe and North America. As a result, 
Israel’s cable producers have not ben-
efited very much from the booming 
demand for cable in the region. The 
previous phase of consolidation of the 
cable industry in Israel happened in 
the late 1990s when Superior Cables 
was formed from the merger of three 
pre-existing companies. More recent-

region / Company affilation Country

Shelhav Magnet Wires  Israel
Synergy Cables  Israel
Teldor Cables & Systems  Israel
Gulf Cable and Multi-Industries Co. Gulf Cable Jordan
Jordan New Cable Co. MESC Jordan
MESC-Fujikura Cable Co. MESC / Fujikura Jordan
National Cables & Wire Manufacturing Co.  Jordan
United Cable Industries  Jordan
Liban Cables Nexans Lebanon
Modern Cable Manufacturing Co.  Lebanon
Aleppo Cables Industry  Syria
El Sewedy Cables Syria El Sewedy Syria
General Co. for Cable Industry / Damascus Cables  Syria
Syria Modern Cables (SMC)  Syria
Bemka  Turkey
Corning Kablo Corning Turkey
Hes Kablo  Turkey
Hesfibel  Turkey
Mass Kablo – Demirer Kablo / Kavel Kablo SCC Turkey
Nexans Turkey Nexans Turkey
Oznur Kablo  Turkey
Türk Prysmian Prysmian Turkey

Data: Arab Cable Manufacturers Association, CRU

prOduCers OF wIre & Cable IN MeNa  
 (3) THE NEAR EAST
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ly, Superior Cables has changed its 
name to Synergy Cables, and in 2008 
the company went through a split: the 
energy cable business remains with 
Synergy Cables but its communication 
cable business has been sold to Teldor 
Cables & Systems. Thus the Israeli wire 
and cable industry is now aligned into 

three segments with one major player 
in each segment: energy cables (Syn-
ergy), communication cables (Teldor) 
and magnet wire (Shelhav).

Iran remains Isolated
Though there has been a lot of cable 
industry activity in other parts of the 

region, Iran remains isolated from these 
developments. While it is understand-
able that western companies – those 
based in North America or Europe – 
would be cautious about doing busi-
ness in Iran, either because of legal 
inhibitions or a perception of a high 
level of political risk, it is interesting that 
there has apparently been little enthu-
siasm amongst cable companies from 
countries in the Middle East to enter the 
Iranian market in a major way. There 
have been no announcements of out-
side companies making acquisitions or 
forming joint ventures in Iran. Despite 
some restrictions by the EU, such as 
withholding export trade credits, the 
largest source countries for cable 
exports to Iran in 2007 were European 
ones (Italy and Germany). It is also likely 
that there is further indirect trade taking 
place with Iran via the UAE. 

largely self-sufficient
One problem is that the Iranian econo-
my in general, and the cable industry in 
particular, have survived in isolation for 
a number of years, so they can oper-
ate on a largely self-sufficient basis. Iran 
has a substantial cable industry: there 
are a large number of energy cable 
producers but a more limited number 
of companies producing communica-
tion cables, the leading ones (Shahid 
Ghandi and Rafsanjan Industrial Com-
plex) being state-controlled. There may 
be little urgent need to change, unless 
new technology is needed from foreign 
suppliers. Considering the way in which 
Algeria has opened up to foreign inves-
tors in the last two years, it would not be 
surprising if a similar trend is eventually 
seen in Iran, but a major thaw in the 
political climate would be required for 
this to become possible.

TRENDS  
IN CABLE TRADE

Imports into  
tunisia and Morocco grow
The main growth in imports of wire 
and cable into North Africa over 2006 

strONg grOwth IN  
Cable IMpOrts INtO uae aNd Ksa (US$ MILLION)

Cable IMpOrts  
INtO tuNIsIa & MOrOCCO grOw (US$ MILLION)

Data: Trade Statistics
Note: Data are exports in HS code 8544 reported by major partner countries
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and 2007 has been for Tunisia and 
Morocco. Much of the import growth 
for these two countries is associated 
with the growth in auto harness pro-
duction, and there has also been high 
growth in cable harness exports from 
these countries over this period. There 
has not been such consistently strong 

growth in cable imports into the other 
countries of North Africa over this peri-
od. However, these imports are likely to 
be understated, as the analysis in the 
graph from Q1 06 to Q207 is based on 
exports under HS code 8544 report-
ed by trading partner countries in the 
GTIS database. This does not include 

imports from countries within the region 
that are not covered by GTIS (only Tur-
key’s trade is covered), so total cable 
imports for a country like Sudan, which 
has strong trading links with Egypt and 
Saudi Arabia, are likely to be higher than 
suggested by the graph.

huge growth in uae Imports
Over the last two years there has been 
very strong growth in imports of wire 
and cable into the countries of the Gulf 
& Arabian Peninsula. Though there has 
been growth in several countries of this 
region, by far the strongest contribution 
to the total has been in imports into 
the UAE and Saudi Arabia. The analysis 
shown on the graph does not include 
imports from other countries of the 
region, which are not covered by the 
GTIS trade database. There has also 
been strong growth in trade between 
countries within the region, e.g. cable 
exports from the UAE to Saudi Ara-
bia, so total cable imports are likely 
to be higher than shown in the graph. 
Growth in imports into the UAE has 
been particularly strong, driven by the 
boom in infrastructure spending. This 
growth has continued into 2008, with 
no sign of a slowdown. In addition to 
the growth in imported cables, produc-
tion within the region has been ramping 
up quickly.

turkey Imports Cable for OeMs
In the Near East region there has also 
been growth in wire and cable imports 
over the last two years, but nearly all 
this import growth is due to a single 
country, Turkey. Much of this growth in 
Turkish cable imports has been due to 
increased activity in production of OEM 
goods within Turkey, mainly items using 
cable that are assembled for export to 
other markets, taking advantage of low 
labour costs in Turkey.

turkey, Morocco and tunisia 
dominate exports
In value terms, cable exports from the 
MENA region are dominated by three 
countries: Turkey, Morocco and Tuni-
sia. In the case of Morocco and Tunisia 
virtually all these exports are in the form 

MaIN Cable expOrtINg COuNtrIes: 
turKey, tuNIsIa & MOrOCCO (US$ MILLION)
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INtO turKey alsO grOw (US$ MILLION)

Data: Trade Statistics
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of cable harnesses. Production of cable 
harnesses in Turkey has also been 
increasing, but the Turkish industry is 
also active in exporting a wide range of 
cables, particularly to some markets of 
Western Europe, such as the UK and 
Belgium.

auto harness production in egypt
Auto harness production is well-estab-
lished in some parts of North Africa and 
in Turkey. In Europe the global shift 
in auto harness manufacture to low 

cost locations has resulted in a shift 
of production from countries of West-
ern Europe (e.g. Portugal) to Eastern 
Europe and to North Africa. Many oper-
ations have been established in export 
processing zones, where materials can 
be imported duty-free, then exported 
as assemblies. There are already sev-
eral operations in Tunisia and Morocco, 
but the next developing centre for auto 
harness production may be Egypt. An 
Egyptian company, Idaco, produc-
es harnesses and Cofat (part of the 

Tunisian Elloumi group) has assembly 
operations in Egypt, but SEI is also now 
establishing a harness assembly opera-
tion at Port Said, starting production in 
August 2009. In support of its harness 
operations, SEI is also building a new 
auto cable production facility in Moroc-
co, to be completed by 2011. SEI has 
said that it will switch some produc-
tion of harnesses from other facilities in 
Eastern Europe to North Africa, since it 
can no longer secure low cost workers 
in Eastern Europe!

 Main Telephone Lines  Mobile Subscribers  Electricity Consumtion
 2007 per 100 2007 per 100 2005 GWh per
 ‘000 households million people TWh person

gulf region & arabian peninsula       
Saudi Arabia  3.996   102   28.381  115   147   5,9 
Iran  23.835   179   29.770   42   136   1,9 
UAE  1.386   197   7.595  173   53   12,0 
Kuwait  525   98   2.774   97   36   12,7 
Qatar  237   206   1.264   150   13   14,9 
Oman  268   64   2.500   96   9   3,3 
Iraq  1.200   34   14.021   48   31   1,1 
Bahrain  190   149   1.116   148   8   10,1 
Yemen  1.000   32   3.800   17   3  0,2
sub-total  32.637   126   91.221   57   435   2,7 
   
North africa
Egypt  9.464   58   7.643   10   84   1,1 
Algeria  2.487   45   4.882   14   28   0,8 
Morocco  1.309   21   9.337   30   21   0,7 
Tunisia  1.204   36   3.736   36   11   1,1 
Libya  800   86   500   8   18   3,0 
Sudan  1.029   17   1.049   3   3   0,1 
sub-total  16.292   42   27.147   14   165   0,8 
   
Near east        
Turkey  19.125   121   34.708   46   129   1,7 
Israel  2.896   142   7.222   104   43  6,2 
Syria  2.658   73   2.346   12   25  1,2 
Lebanon  630   76   884   22   8   2,1 
Jordan  638   58   1.624   27   8   1,4 
Palestine  290   54   974   26   n/a   n/a 
sub-total  26.237   109   47.759   41   214   1,9 
   
MeNa total  75.165   84,8   166.126   35,4   815   1,7 

Data: ITU, IEA, CRU
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TELECOMS IN MENA
slow liberalisation
In many countries of the MENA region 
liberalisation of the telecom sector has 
been slower than in most other parts of 
the world. Monopoly telecom operators 
owned by the national government still 
exist in several countries of the region, 
especially in the fixed line sector. This 
situation has been changing as many 
countries have started to move towards 
greater openness, either under pressure 
to meet objectives for membership of 
the WTO, or, as in the case of Syria, to 
meet conditions attached to telecom 
infrastructure investment financed with 
support from the EU. Even where there 
has been partial privatisation of telcos, in 
many countries the government contin-
ues to hold a controlling stake. 

Mobile Investment  
drives Cable demand
The mobile telecom sector has been 
generally more open than the fixed line 
sector, with greater encouragement of 
competition. In many countries of the 
region expansion of mobile networks 
has been a strong driver behind expan-
sion of fibre optic networks. Additional 
capacity is needed for the long-distance 
traffic needed to route wireless calls, but 
fibre optic cable is also sometimes used 
to link base stations to the main network. 
New entrants into the mobile sector in a 
national market may need to buy trans-
mission capacity from the country’s main 
telco, which is likely to be a competitor in 
the provision of mobile services. In these 
circumstances the new mobile operator 
may prefer to build their own network 
and avoid making payments for capac-
ity on other operators’ networks. This 
situation occurred in Saudi Arabia, for 
example, where a consortium (Mobily /   
Bayanet / ITC) is making a major invest-
ment in a new national fibre optic net-
work, rather than relying on the network 
operated by Saudi Telecom Co.

Fixed lines low priority
Investment in fixed line networks has not 
been a high priority in most countries of 
MENA. Rapid expansion of mobile serv-

ices has generally satisfied consumers’ 
needs for basic voice services. To sat-
isfy requirements for services with higher 
bandwidth, there has been quite strong 
growth in DSL subscribers in some 
countries of the region. In particular, DSL 
services have expanded quickly in some 
of the countries of North Africa, such as 
Morocco. In other, wealthier parts of the 
region, DSL has grown quickly, though 
fibre-based access networks are already 
being considered to allow even faster 
broadband services. DSL, where it has 
been introduced, generally leads to 
enhanced demand for copper telecom 
cable, including internal cables used for 
connecting equipment within exchang-
es and sometimes upgrade of external 
cables to improve the end-to-end quality 
of local loop connections.

wll encroaches on Copper
Traditional fixed lines based on cop-
per twisted pairs have continued to be 
installed in a few countries of the region. 
There has been strong expansion in 
fixed lines requiring expansion of copper 
cable access networks in Iran and, on a 
smaller scale, in Syria. But in some other 
countries of the region fixed line expan-
sion has not led to much demand for 
external copper telecom cable.  Wireless 
local loop (WLL) technology, which elimi-
nates the need for installation of copper 
cable to the customer’s premises, has 
been adopted, for example in remoter 
areas of Saudi Arabia, and in parts of 
Iraq, where basic telecom infrastructure 
needed to be installed quickly.

Ftth projects
In many parts of the world fibre-to-the-
home (FTTH) projects have taken a higher 
profile over the last two years. This has 
been one of the main factors underlying 
the recovery in global demand for fibre 
optic cable. The largest initial roll-outs 
of FTTH networks have been in Japan 
(NTT) and in parts of the US (areas served 
by Verizon), but telcos in other countries 
of Asia (e.g. Korea and Taiwan) are also 
starting to invest in FTTH networks. Even 
in some countries where deployment of 
fibre in access networks all the way to 
the home is not being pursued currently, 

expansion of broadband capabilities via 
more extensive deployment of fibre optic 
cable in access networks (FTTx: fibre-to 
the-node, fibre-to-the-building, etc.) is 
being taken up. There has been growing 
interest in FTTH in the wealthier areas of 
the Gulf region (e.g. in Kuwait and Dubai), 
as FTTH to deliver high-speed broadband 
services is seen as a necessary element 
of having world-class telecom infrastruc-
ture. However, there is a strong divide 
between these small, very rich countries 
and many other parts of the region, so 
it seems unlikely that there will be any 
widespread deployment of FTTH in the 
rest of MENA in the near future.

CONCLUSIONS

Over the last two years strong levels of 
investment and cable demand have not 
only been maintained but have grown 
further in many parts of MENA. This has 
led to a strong increase in cross-border 
cable industry activity, both by groups 
based within MENA and by some from 
outside the region. Production capacity 
within the region has been expanded but 
imports into some MENA countries have 
continued to grow. The financial crisis 
that is affecting many other parts of the 
world should have little impact on most 
countries within MENA. The outlook for 
the region remains positive, even if the 
rate of growth in demand for wire and 
cable moderates from its recent very 
high level. 
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